E@i2 Appied HVACProducs -- Kick-off Sales Conference

On October 10-11, 2007 SANYO HVAC Solutions Applied Product Group, a division of
SANYO Commercial Solutions (SCS) held its first annual Commercial Sales Agency Conference in
Atlanta, GA with an attendance compromising of 12 sale agencies representing 18 states. This
conference focused on the mutual direction, strategic marketing plans, service and technical support,
new product introduction, applications support and open discussion/feedback session focusing on
the future needs and requirements for potential success and sales growth opportunities. In addition,
there were presentations made by SANYO executives; Executive General Manager Hirao of Overseas
Sales & Marketing SANYO JAPAN and Toshiaki Inoue, President of SCS which presented the key
direction and strategies for the consummate growth and development of commercial businesses.

The meeting served as an important platform to create an interactive experience and synergy
between SANYO HVAC solutions and the respective sales agencies. The conclusion of this
interactive forum allowed for valuable discussion of critical issues for growth and profitability in the
dynamic area of Variable Refrigerant Flow HVAC technology that is at the forefront of the HVAC
market. In addition, a major focus was given to SANYO's corporate vision, “Think GAIA,” with
respect to showing how the ECO-i™ product line provides for energy efficient HVAC solutions that
continually reflect the ecological balance of our environment and strong commitment to our customer
relationships.



